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  Energy Choice 
(continued from page 1) 

joining long-distance vendors and 
credit card companies to inter- 
rupt evening meals. 

At this point a pilot program 
that started the first of the year 
has about half its goal of 2,100 
‘participants. The program is sup- 

posed to reach customers who 

account for 5 percent of UGI’s 
peak load, divided proportionally 
between commercial and residen- 

‘tial accounts. The commercial side 

‘is' 85 percent filled, but residen- 
‘tial customers have so far been 

‘slow to commit. 
While 14,000 customers ini- 

tially expressed interest in the 
pilot, when that list was whittled 
down to 2,200 only 563 stayed in, 
most of them on the commercial 
side. UGI has since mailed par- 

ticipation forms to another 3,711 
customers, mostly residential ac- 
counts, with a deadline of Jan. 16 
for aresponse, Participation stood 

‘at1,025o0onJan. 7. Participants in 
the' pilot must choose an alter- 
nate power supplier, not UGI. 
"Debbie Vanderhoff of Idetown 
initially volunteered to be a pilot 
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" . New books at the library: “The 
Angel of Darkness” by Caleb Carr 
is a story as told by the former 
street urchin whose rough life has 
given him wisdom beyond his 
years. Thus, New York City and 

  

household, but she hasn’t chosen 
an alternate electric supplier, and 
said she probably will stay with 
UGI. Two other BMBPA members 
said they also were in the program 

at first, but neither had chosen 
another supplier. 

In Rymar’s opinion, the pro- 

gram has gone too far, too fast. 
Legislation authorizing the pilot 
was signed in Dec., 1996, with a 
Jan. 1, 1998 start date. But some 
guidelines have been changed as 
the program has progressed, con- 
fusing even employees of the state 

Public Utility Commission (PUC) 

who are supposed to supervise it. 

For example, the initial sched- 
ule called for 5 percent of custom- 

ers to have choice this year, one- 

third of customers in 1999, two- 
thirds in 2000 and everyone in 
2001. But large industrial users 
complained that they would be at 
a disadvantage if they didn’t have 
access to lower electric rates avail- 
able to a competitor who had been 

' chosen for the program. Now, the 
PUC is thinking about allowing 
100 percent choice in 1999, but 

for only 10 percent of electricity 
use. 

So, at this point, “We don’t 

have any idea what will happen in 
‘99,” Rymar said. 

Adding to the confusion, only 
three of 50 electricity suppliers 
licensed to do business in Penn- 
sylvania are interested in picking 
up UGI’s residential customers, 
although they are courting heavy 
business users. Rymar said most 
of the companies are focusing their 
attention on large industrial us- 
ers and major cities, and they are 
free to pick and choose which 
customers they will solicit and 
accept. 

Library lists new books 
the alienist Dr. Kreizler himself 
are seen anew. A brilliant recre- 
ation of the past, high life and low. 

“The Devil in Music” by Kate 

Ross takes place at a mist- 

shrouded villa on Lake Como, 
where an Italian nobleman is 
grooming a young English tenor 
for a career on the glittering oper- 
atic stage. Before their sojourn is 
over, one will die by violence and 
the other will disappear. 

“Comanche Moon” by Larry 

McMurtry is a brilliant and haunt- 
ing novel richly capable of stand- 
ing on its own; a novel of the 
American West that began in 1985 

with the winning masterpiece, 
Lonesome Dove. Texas Rangers, 
August McCrae and Woodrow Call 
are just beginning to deal with the 
perplexing tensions of adult life, 
when they enlist with a Ranger 
troop in pursuit of Buffalo Hump. 

“Toward the End of Time” by 
John Updike tells of a 66 year old 
retired investment counselor, Ben 
Turnbull, living north of Boston 
in the year 2020. A recent war 
between the United States and 
Chnina has thinned the popula- 

tion and brought social chaos. 
The dollar has been replaced by 
Massachusetts scrip. 
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283-6180 
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Energy choice may also bring confusion 
BACK MOUNTAIN - Energy 

choice will let loose the forces of 
the free market in an area that 
has been tightly regulated for de- 
cades. It will also place an added 
burden on consumers who will 
have the power to select suppliers 

for electricity, but will have to 
wade through confusing forms 
and regulations to do so. 

The savings could be substan- 
tial for large users of energy, such 
as industrial plants or offices, 
and they probably have the per- 

sonnel in place to clearly analyze 

their options. It will take about 

the same amount of time and 
effort for a home owner or apart- 

ment renter to make the best 
choice, but he or she will have to 
squeeze the task around existing 
commitments. 

The fundamental changes that 
the components of your electric 
bill, now bundled together in one 
charge, will be separated. That 
will allow you to choose a sup- 
plier, whose electricity will flow to 
your home through wires owned 
by the distributor, in this case 
UGI Utilities. Suppliers don’t nec- 
essarily generate their own power, 

some are merely brokers of ex- 

cess generation capacity any- 

where in North America. Even 
UGI does not generate all its own 
power, it buys about half of it 
from Pennsylvania Power & Light, 
then resells it at cost. 

Customers in the pilot 
program,which runs throughout 
1998, will see a credit of 3¢ per 

kilowatt hour on their UGI bill, 
and an 8 percent “participation 
credit,” on the balance of their 
charge. Customers who choose to 
stay with UGI will not receive the 
8 percent credit. 

Rymar calls the 3¢ per KWH 
rate “the magic number,” because 

if you can negoti- 
ate a rate below 
that, you'll save 
money. The par- 
ticipation creditis 

an added boost, but at this point 
is scheduled to expire at the end 
of 1998. 

As with air fares and long-dis- 
tance phone charges, your nego- 
tiation skills may make the differ- 
ence between saving a little, a lot 
or nothing. Electricity suppliers 
are able to charge as much or as 
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little as they choose, and each 

customer can be charged differ- 
ently. 

The assumption is that heavy 
users will be able to negotiate 
lower rates than light users. 

The length of your commitment 
to a particular supplier may be 
negotiable, as well, so you could 
conceivably change suppliers 
monthly, and Rymar expects big 
users willdo so, orat least threaten 
to switch in order to get a lower 

rate. 

. Unlike an existing utility, sup- 
pliers willnot have rates restricted, 
so today’s low rate could become 
tomorrow’s high one. UGI, on the 
other hand, is required to keep its 
rates and transmission charges 

stable until mid-2000, and its 
generation charge (the supply 
charge) the same for nine years. 

Rymar said UGI’'s rate is now 
about 3.5¢ per KWH. He said 
rates are generally low at this 
time because there is so much 
excess generating capacity avail- 

able. , dE 

Even your billing will change, 
since you will choose to get sepa- 
rate bills, for generation (supply) 
and transmission, or to have the 

charges combined on one bill. If 

you choose the latter, UGI's state- 
ment will clearly show the break- 

down of charges, and will list the 
name and phone number of your 
supplier, in case you've forgotten 

them. : ot 
One point of confusion so far is 

that some suppliers were not pre- 

pared for the flood of inquiries 
about their services, and calls 
were met with busy signals. Also, 
since only three of the 50 suppli- 
ers licensed in Pennsylvania are 

interested in picking up UGI's 
residential customers, anyone 
calling the other 47 was wasting 
their time. That has happened as 
suppliers have run ads soliciting 
business in other areas, and Back 
Mountain people have seen them. 

The UGI spokesman said some 

rules are still in flux, and others 
aren't understood even by people 
at the state Public Utility Com- 
mission (PUC). “It's changing al- 
most daily,” Rymar said. 

By Ronald Bartizek 
  

Q. Where can you find the most Back Mountain news? 

A. In The Dallas Post every week 
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Volley Mall + Wilkes Barre, 
Rt. 309 Dallas Hwy. Next to the Dallas Shopping Center + Dallas, PA + 675-7347 

ER 38 mn 

824-1003 
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PIZZA, PASTA, AND A WHOLE LOT MORE... 
Monday & Tucsday 
Spaghclli Spccial 

$2.99 

Saturday 
Chicken Parmesan 

  

  

  

Everyday 
Lunch Spccial 

Small Pizza & a Salad 
WAS 

Open Daily 11 a.m. 

  

\\{efelilette VRC NITSte iV] 
Zili & Mcalballs | 

$2.99 

ollie VA | RT111e]) se [@ 
Lasagne © a dalad 

$4.99     
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ESCALATOR OPTION:   * Annual Percentage Yields are accurate as of date of publication and may change wi 
listed Annual Percentage Yields. Interest is compounded quarterly. Substantial 
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Annual Percentage Yield   
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Serving our community from strength. 

THINGS BEING EQUAL, 
IT PAYS T0 BE ODD 

I MONTH 
CD 

50 AP 
Annual Percentage Yield Annual Percentage Yield 

INTRODUCING FNCB’S ODD-TERM CDS 
At FNCB we sometimes do things a little differently. Like 
offering a high rate of return on terms our customers want. 

' Don’t be the odd-man out. Stop by any of our conveniently 
located offices and take advantage of our Odd-Term CDs. 

FIRST NATIONAL 
COMMUNITY BANK 

  

http://www.fncb.com 

On all CD's with terms of Eighteen months or greater, you can escalate one time to a higher rate, if rates increase. 

DUNMORE 346-7667 / SCRANTON 343-6572 1 DICKSON CITY 489-8617 / PITISTON PLAZA 655-FN(B(3622) / FASHION MALL 348-4880 / WILKES-BARRE 831-1000 / KINGSTON 283-FNCB(3622) 

thout notice. $1,000 minimum deposit required to open an account and eam 
penalty for early withdrawal. Fees could reduce earings on account. 

Member FDIC   
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Show the quality of your organization \ 
*\ by sending them a quality flyer. We can 

“\. make your information clearer, more } 
; \. concise, more attractive tothe reader. 

We will turn your 
present flyer into an 
enticing promotional 
piece. So bring that 
tired old flyer to us 
and give it new life! 

The Dallas Post 

675-5211 

  

          

    

          

   

  

  

  

 


