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Before choosing a new tractor,
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Every new tractor comes loaded with promise. But On hot afternoons, rim-deep in hard labor.On hectic

one comes backed by proof. The 7200 Series spring mornings, squeezing three weeks of planting
MAGNUM.™ e After 50,000 MAGNUM tractors, into a two-week schedule. Those are the times that
farmers across the country have discovered the a tractor shows its true colors. And those are the
difference that true reliability, durability and times that MAGNUM excels. Year in, year out, for
pe‘rformance can make. owner after owner.

A difference that has inspired a new brand of * From 130 to 215 PTO hp, there’s a MAGNUM
loyalty. MAGNUM loyalty. * Loyalty built on late to fit any farm. If you want to know more, ask your
nights at full throttle in heavy soil, running hard dealer. Better yet, Ask An Owner.
against the weather. :

See your local Case IH dealer today

H.B. Duvall, Inc.
901 East Patrick St., Frederick, MD 21701

301-662-1125 Fax 301-695-0265
1-800-423-4032

At H.B. Duvall, Inc., customer satisfaction is
top priority with personal service to each cus-
tomer no matter how big or small the transac-
tion. At Duvall they offer a full line of Case |H
parts from a large inventory that's ready to be
shipped daily by UPS or Federal Express. In
business for more than 50 years, they have
experienced sales ‘and service representatives
with all the necessary tools to take care of any
equipment need, both new and used. They offer
financing on all major repairs. Located at 901 E.
Patrick Street beside the fairgrounds in Freder- .
ick, Maryland, you may contact them for all your John Roop (left), delivery specialist; Charles Burgess, service techniclan, and Todd
farm equipment needs. Lippy, service techniclan.
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