
Co-op Couples
(Contlnuad from Pago B 18)

than I thought about it; my con-
cepts of milk marketing were very
vague” he relates. Through local
and corporate seminars, coopera-
tive board meetings and participa-
tion in National Milk Producers
activities, Myers says he has
gaineda wider base ofknowledge
and understanding of how the
complexities of milk marketing
operate.

weigh what is right and fair for all
producers. Being able to partici-
pate in board meetings has given
me a deeper respect for that
responsibility,” says Jeff. “The
personal contact has given me a
whole feeling of access to my co-
op that I didn’t have before, more
of a feeling the co-op is mine.
There’s a sense of ownership and
responsibility, rather than feeling
that “those” people are running
it.”“I’ve also gained a concept of

what directors do, that they must He, too, weighed the time
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DELP'S HARDWARE
WALKER MOWER A EQUIP. MARTIN'S REPAIR SHOP

Reading
(215) 777-5643

Ephrata
(717) 733-3015Blandon

(215) 944-7077
YASLUNIS MOWER RESSLERS SALES

N.H. FLICKER A SON
Maxatawny

(215) 683-7252

Reading
(215) 9294)270

Leola
(717) 656-6260

GREEN GIANT LAWN
& GARDEN

Fleetwood
(215) 944-0408

AMENTS HARDWARE
Washington Boro
(717) 872-7511

SENSENIG'S REPAIR
A SALES

Ephrata
(717) 354-8122

DAVE'S LAWN A GARDENHAFER TRACTOR A EQUIP.
Reading

(215) 376-9739
Manhelm

(717) 665-5501

STOLTZFUS SMALL
ENGINE REPAIR

Morgantown
(215) 286-5410

HAUSEMAN'S GARAGE
Boyertown

(215) 987-8791

DUTCHWAY VALUE-MART
Christiana

(215) 593-2400
WEST LANCASTER

MOWER SHOP
Lancaster

(717) 394-2421
KUNKEL'S SAW A MOWER

Kutztown
(215) 683-7743

GREEN ACRE LAWN
A GARDEN

Lltltz
(717) 626-OM7

J.B. ZIMMERMAN A SONS
Slut Ball

(717) 3M-4955
MILLER EQUIP. CO.

Bechtebvllla
(21S) MS-2911

HARRY HACKMAN
Willow Strait

(717) 4M-2356

J.B. ZIMMERMAN A SONS
Struburg

(717) 687-8695
MOYER’S HARDWARE

Hamburg
(215) 562-3831

R.S. HOLLINGER A SON HARRY’S SALES A SERVICE
Mounlvlllt

(717) 285-4538
Frackvllla

(717) 874-1522
HAH PORTER

Robaeonla
(215) 693-5995

ihuvlklll ComA.L. HERR A BRO.
□uarryvllla

(717) 786-3521
KOCH'S LAWN A GARDEN

REBER’S OUTDOOR
EQUIP.

New Ringgold
(717) 943-2367Leeapotl

(215) 926-4432 J.B. HOSTETTER A SONS
Maunl Joy

(717) 653-1841
RHOADS GARAGE

Douglauvilla
(215) 582-8943

KRAMER'S POWER EQUIP.
Schuylkill Haven

(717) 739-2772
LAWN CARE OF PA

Martlnsdale
(215) 445-4541

LUDWIG’S FARM SUPPLY
Heglnt

SCHMOYERS HOME
CENTER
Boyartown

(215) 367-2126

(717) 682-9297

RINGTOWN FARM EQUIP.LEROY’S REPAIR SHOP
Gordonvllla

(717) 766-8788
Rlngtown

(717) 889-3184
TRUSTY'S LAWN A GARDEN

Sinking Springs
(215) 777-4576

LONGS MOWER A HDW. SIS
Lltltz

(717) 628-8180

D.B. STERNER INC.
Orwlgeburg

(717) 366-2410

involved in YC participation,
along with concern over what he
felt was his lack of knowledge
about milk marketing. What he
found was that marketing basics
and principles were “leamable,”
and not as difficult and vague as
he had feared.

“What we have here in Order4
is unique, and not as typical as we
thought,” was Jeffs impression of
the cooperative spirit of the Penn-
marva member organizations. He
secs a need for increased working
together of dairy farmers on a
national level, as dairy producer
numbers decline, to present a uni-
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fied voice in political and regula-
tory arenas.

“We need to emphasize the
importance of our products, how
consumers benefit from our mark-
et stability by a steady supply of
their needs,” he adds.

YC programs ofthe Pennmarva

membercooperatives are develop-
ing future leadership, cooperative
understanding, membership
strength, and strong ties of friend-
ship and fellowship. Cooperative
members are encouraged to call
their cooperative representatives
for more information on the YC
program.

New Castle County
Demonstration Contest
The 1989 New Castle County

4-H Demonstration Contest was
held in Townsend Elementary
School recently. To prepare for
the contest, 4-H’ers had to be able
to present information about their
project while utilizing visual aids.
They had to be able to speak clear-
ly and confidently while demon-
strating eveiything from photo-
graphy techniques to preserving
jellies to mature conservation.

While giving their demonstra-
tions, 4-H’ers were evaluated by
judges who were looking for,
among other things, how well the
4-Hcr kept the audience’s atten-
tion, how well they used their vis-
ual aids, the organization of the
presentation and the overall enthu-
siasm that was exhibited during
the demonstration.

As the judges were evaluating
each demonstration, the audience

had the benefit of learning many
interesting things. For example,
the audience learned how to cor-
rectly sew on a button as shown by
a Meadowlarks 4-H club member,
Marybeth Miller. Kathy Slater of
the Porter Gang 4-H club showed
the audience how to personalize
their own stationary and Andrea
Passarelli of the Hockessin Clov-
ers showed everyone how to make
delicious Favorite Layer Bars.

All the demonstrations pre-
sented were very interesting and at
the same time very entertaining.
The top winners in each category
have the opportunity tocompete at
the state level held at the Delaware
State Fair in July.

All 4-H’ers who participated
did an excellent job in communi-
cating and presenting their know-
ledge in their respective project
areas.

"Experience And Quality”
From Concept...

To Design...
To Completion...

TRIPLE H Construction
430 Springville Rd., Ephrata, Pa. 17522
Phone: 717-738-2142

Custom Builders of Dairy, Hog, Poultry, Horse, Storage,
Residential And Commercial Buildings.

Cablevey - the
PROFIT

CONVERTER

1.) CABLEVEY Measures Feed By Weight - No other barn feeder on the
market actuallyweighs the amount of feed delivered to each cow.

2.) CABLEVEY Saves Energy * 1 motor and 1 system handle many
livestock operations.

3.) CABLEVEYReduces Feed Separation - Unlike flex augers, feed
separation is minimal - that means a more uniform ration to all cows.

4.) CABLEVEYKeeps Feed Fresh - “Trip After Fill” operation means no
feed is delivered to the drops until feeding time.

5.) CABLEVEY Takes the Corners - Specially designed 90° corners
allow efficient system operation for any barn layout.

6.) CABLEVEY Installs Easily - No need for installing steel beam track to
support heavy feed hopper loads.

CABLEVEY Systems Are The “Best Buy" For Your Money Invested!

CALL TODAY FOR A NO OBLIGATION "QUICK QUOTE"


