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Broiler Industry Should Market Value-Added Products

GEORGETOWN, DE — “To
survive as a major economic influ-
ence (on Delmarva), the broiler
industry must take advantage of
the market for value added pro-
ducts.” That was the, challenge
issued to Delmarva’s poultry
industry by Dr. James L. Heath,
Professor and Poultry Products
Specialist in the University of
Maryland Department of Poultry
Science. Speaking to the annual
meeting of the Delmarva Poultry
Industry, Inc. (DPI) Heath said
changing lifestyles and demo-
graphics create a big opportunity
for Delmarva’s poultry industry.

A growing number of small
households, more working
women, an aging population and

other factors have created a need
for value added products. Many
consumers, Heath said, want food
items that have no mess, no prepa-
ration, are quickly cooked, have
no residue, require no washup, are
nutritionally balanced and are
rated high in terms of quality and
satisfaction. Chicken meets those
requirements. He said the poultry
industry can take advantage of the
“snacking and grazing while on
the go” method of eating of many
Americans. The broiler industry
cannot depend upon the fast food
industry to develop food items
that consist wholly or partially of
chicken. The industry must be
innovators in new product deve-
lopment and promotion. Heath
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cautioned his DPI audience not to
depend on making a profit on a
product somebody else has deve-
loped. The poultry industry must
listen to the consumer and in this
election year Heath said consum-
ers vote every day on what pro-
ducts they will and will not
consume,

Diet and health considerations
play a role in food choices, Dr.
Heath observed, and the broiler
industry is in an excellent position
to take advantage of diet and
health concerns. He said funda-
mental thinking by the broiler
industry should be reconsidered
and company policies revised to
recognize that consumers’ health
and well being are driving forces
for agriculture and agribusiness
industries. To fuel this revolution
in the food industry, continuous
innovations and improvement in
food processing technology are
necessary. Heath said the broiler
industry has an excellent record in

inventing and using new technolo-
gy and this will lead to the deve-
lopment of value added products.
Many of the tools needed by the
broiler industry on Delmarva to
enter the value added market are
available and tested. He asked the
DPI Directors whether Delmarva
is going to sell chickens to other
companies and let them take
advantage of the new technology
or will Delmarva move ahead and
recapture the leadership role for
the broiler industry. The agricul-
ture production industry is valued
at $100 billion. The industry that
is generating value added products
is worth $400 billion dollars and
Heath said Delmarva’s poultry
industry must get a larger share of
the $400 billion food industry.
How can the move into value
added products be accomplished?
Heath pointed out that Delmarva
is served by three major universi-
ties, state departments of agricul-
ture, a substantial USDA research

and service establishment and
DPI, which he said provides lead-
ership, organization, educational
and promotional activities, and
abilities that are the best in the
industry. These are huge assets
that no other major poultry pro-
ducing area can match and when
the broiler industry on Delmarva
commits to a move into value
added products, this complex of
education, research and service
must be employed.

Heath said to provide what con-
sumers want, the industry and the
research institutions have deve-
loped methods to extend shelf life
of fresh foods using controlled
atmospheres and irradiation.
Research in plastics and other
packaging materials has led to the
development of containers that
discourage microbial contamina-
tion. He said many chalienges of
this type lie ahead and he encour-
aged Delmarva’s poultry industry
to meet those challenges.

HOMELITE® Generators

2500 Watts
Reg.
$449

SPECIAL

$409

HOMELITE® Pumps

SALE $209

2” Water
Pump
8,400 Gailons
Per Hour
Reg. $249

HOMELITE® Kerosene

Space Heaters

50,000 BTU - $224.95
100,000 BTU - $345.00
150,000 BTU - $419.00

WES STAUFFER ENGINES & EQUIP.
23 Pleasant Valley Rd., Ephrata, PA 17522
(717) 738-4215

Ephrata Exit Rt. 222, % WMile West

On Rt. 322, Turn left ‘onto Pleasant Valley Rd.
|

It takes a lot to be the Western World's
biggest tractor manufacturer.
It starts with the best lineup of tractors
we've ever offered: the 38 to 90 hp* M-F 200/300
Series ‘‘value-leaders’” plus 60 to 155 hp*
M-F 3000/3600 Series ‘high-tech” tractors.
And it takes a choice of ways you can buy like a
waiver of financing charges until May 1, 1989. Or you
can choose 7.25% M-F financing or special factory
discounts.
Stop in today and drive home your biggest
savings on our best tractors ever. But hurry, offers
end January 31, 1989.

*Manufacturer's rated PTO horsepower.

_—

I

M-F 3050 U

N.H. FLICKER &

SONS, INC.
Maxatawny, PA
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Ph: (215) 883-7252

MM. WEAVER & SON
N. Grofidale Rd.
Leola, PA 1/0dy

Ph: (717) 656-2321

CTF SALES & SERVICE, INC.
Comly's Turf Farm, Inc
Forest Grove Rd.
Wycombe, PA 18980
Ph: (218) 598-7157
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S.G. LEWIS AND SON
West Grove, PA
Ph: (215) 869-9440
889-2214

LEBANON VALLEY

IMPLEMENT CO.
700 E. Linden St.
Richland, PA
Ph: (717) 888-7518

RW. KELLER SALES
Perkasle, PA 18944
Ph: (215) 257-0101

SCHREFFLER EQUIPMENT

PEOPLE'S SALES & SERVICE
Oakland Mills, PA

No finance
charges
until next
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Randy L. Schretfler
Pitman, PA
Ph: (717} 648-1120

ARNETT'S GARAGE
Rt. 9 Box 125
Hagerstown, MD
Ph: (301) 733-0515

Ph: (717) 438-2735
483-2728




