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How many times have you sold a
load of hogs to a local sale only to
find out that hogs were selling
better somewhere else? Keeping
abreast of local market trends can
increase the profitability of your
operation.

Often one sale bam will be doing
considerably better than another
with regards to prices, and if you
follow trends in the number of
animals sold, that bam will be
selling more hogs than the other
markets. It pays to shop aroundfor
a goodmarket.
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Pig weight
4049 pounds
50-59 pounds
60-69 pounds

$.93-1.05
$.84- .92
$.BO- .85

Price At Sale Bam

$.79-.98
$.77-.96
$.64-.75

Now I realize that the location of
sale bams plays a crucial role in
the price differentials needed to
make extra traveling profitable.
Fat hogs generally will vary little
from sale to sale.

These prices were all taken from
a local paper and are from sales
held on February 10 and 12.

Keeping up with prices can improve your profits
to sell.

Here's a word of caution. Never
get intothe rut of constantly selling
at the same sale. Never take for
granted that sale A will always be
the best place to sell your feeder
pigs.

$.65-.72
$.68-.71
$.65-.70

The logical approach is to study
the market reports weekly and
makeyour decision based on them.
Though it’s still no guarantee of
profit, in the long run this strategy
can help you make pig production
more profitable.

Dauphin fruit operation is
I,oooth Century Farm

What do these numbers mean?
Obviously, sale A had the highest
prices overall when looking at the
lower price range in each weight
class. And some variation in prices
occurs at different pig weights.

Can you afford to drive the ad-
ditional 85 miles from sale C to sale
A for the price difference? This
depends on how many feeder pigs
you have to sell and what they
grade. Price differentials for
feeder pigs gradedU.S. 2-3 or U.S.
3-4 generally do not vary as much
as U.S. 1-2 graded pigs. But prices
will still vary.

The week of February 10, for
example, prices ranged from $43to
$49.75, dependingon pig type (U.S.
#l, #2, #3 or #4) and pig weight (200
to 325 pounds) atarea markets.

The key is to know what type of
hog to raise and at what weight to
sell it. Generally speaking, a U.S.
#1 market hog is the most
desirable, and brings the highest
price in the 210- to 245-pound
weight range.

The more uniform the lot with
regard to type and weight, the
higher the price. Keep up on
weekly trends in fat hog prices
through farm publications. A two-
cent pnce differential might not
seem like much, but two cents per
pound works out to $4.50 on each
animal sold.

Using the low market prices
between sale A and C, the price
difference between 40-pound pigs
amounts to 28 cents per pound or
$11.20 perpig.

At higher weights, like 60
pounds, the difference is 15 cents
per pound or $9 per pig. If you’re
currently marketing 20 pigs per
week, this can amount to $224 when
you’re selling 40-pound pigsor $lBO
when you’re selling 60-poundpigs.

These incentives grow as the
number of pigs sold increases. If
your normal load of 60-pound
feeder pigs totals 60, then your
potential increased income for
traveling to sale A can total $540.
This is not chickenfeed!

Ifyou normally sell SO hogs each
time you market, this two-cent
price differencecan add up to $225.
If you use your own truck and the
higher market is 100 miles farther
than your local market, is $225
enough to justify your trucking
costs and about five hours of your
time?

In most cases, the answer would
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COMPARE OUR QUALITY, POWER, WARRANTY and LOW PRICES.
YOU’LL SEE WHY THOUSANDSTRUST THE #1 DISCOUNT BATTERY STORE

Battery Warehouse
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HARRISBURG - A Dauphin
County couple has added more
than a century to Pennsylvania’s
family farming tradition by
registering their farm as the
Commonwealth’s I,oooth Century
Farm.

Mr. and Mrs. John A. Plouse
received their Century Farm
certificate today from Gov. Dick
Thornburgh following his
proclamation of March 20 as
AgricultureDay in Pennsylvania.

Their South Hanover Twp. farm
has been in the Plouse family for
125 years, a quarter century more
than is required to qualify for
Century Farm honors.

“One thousand Century Farms
underscores the commitment of
the Department of Agriculture and
Thornburgh Administration to
preservation of family farms and
farmland resources,’-’ said
Agriculture Secretary Richard E.
Grubb.

Pennsylvania’s Cenhirv Farms

program was established in 1976to
stress the importance of family
farms by giving special
recognition to families who’ve
owned their farms for at least 100
consecutive years.

“The important role farm
families such as the Plouses play
can not be overstated,” Grubb
said. “The farm family is the
backbone of ourstate and nation.”

The “Plouses are among 58,000
farm families who’ve made
agriculture Pennsylvania’s
leading industry, and Penn-
sylvania the leading agricultural
state in the Northeast,” headded.

Last year, Pennsylvania’s
farmers produced $4 billion in
products and, through
agribusinesses and allied en-
terprises, stimulated more than
$3O billion in economic activity.

The Plouses trace ownership of
their 94 acre farm to at least 1861
when it was farmed by David

Cassel, great- great-grandfather ot
Mr. Plouse, The Plouses raise
pick-your-own fruit and cut-your-
own Christmas trees.

“When you’ve got the soil inyour
blood, you’re interested in such
things,” Plouse said of his decision
to seek a Century Farm
designation. He said that he hopes
to pass the farm on to hi.,children.

“Preservation of the family
farm is what the Century Farm
program is intended to encourage,
Grubb said.

Grubb urged others who qualify
to enter the Century Farms
program. Farms must be owned
by the same family for at least 100
years, be lived on by a family
member and consist of at least 10
acres of the original holding.

Applications can be obtained by
writing to Century Farms, Press
Office, Pa. Dept, of Agriculture,
2301 N. Cameron St., Harrisburg,
PA., 17110-9408, or by calling toll
free 1-800-AG-PENNA.

Big Trai
MFIO3O
• Powerful 26 hp diesel engine (23 PTO hp)
• Smooth-shifting 12-speed transmission
• Standard 3-pomt linkage with position

control (optional draft control)
• Choice of 2- or 4-wheel drive
• Power steering standard on

4 WD model
• 540 rpm PTO
• Optional mid- or rear-mount

mower

MFIOIO
• Economical 16hp diesel engine

(13 PTO hp)*
• Smooth-shitting 6-speed

transmission
• Standard 3-pomt linkage
• Choice of 2- or 4-wheel drive
• 540 rpm PTO
• Optional rear- or mid-mount mower (shown)
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I k▼ i I —H For a great deal on a great compact tractor,

IMUI stop in and see us today. J

"SERVICE IS OUR MOTTO"

LAWN CARE OF PA.
Sales 4k Service

I Mi North of Mortindaleon Grist MillRd . Martindale,PA 17M9

HOURS:
Mon., Thurs , F n

8 AM-8 PM
Tues. & Wed
8AM-5:30 PM

Sat 8 AM-2 PM(215) 445-4541
"A UttkOuf OfJht Wuy... But A Ui Utt U Ptf"


