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Brockett’s Ag Advice
Hr Idfi By JohnE. BrockettQ Farm Management Agent
■Vr Lewistown Extension Office

Those who may be considering
participating in the “Dairy
Buyout” program should proceed
with caution. There are a few
potential trap areas. One is the
payment period. It is evidently not
what some people thought it would
be. Participants will sign up for
five (5) years.

This means they will agree to
stay out of dairy farming or
ownership of dairy cows for the
entire five year period. However,
the payments will be figured on a
12 month base then spread over 60
months in one of the three ap-
proved methods of payout.
Example; A one million pound
base with a bid price of $5 per cwt
will evidently mean the payment
will be $50,000 spread over 5 years
at $lO,OOO per year, or $lO inyear 1
with $12,500 per year for the next 4
years, or up to $40,000 in the first
year with $2500 per year for the
next 4 years.

The second trap is the sale of the
animals. According to preliminary
information, all dairy animals
must be sold for export or
slaughter. Evidently both buyer
and seller will have to sign a
statement as to where they go.
There can be a penalty of up to
$5OOO per animal for a false
statement.

The third trap is the base period.
Unless someone changes the
initially set period, it will be the
lower of the 12 month periods
starting July 1, 1984 or January 1,
1985.

And finally, is ownership of
animals. Preliminary reports say
all animals in which a participant
has an interest must be sold for
‘export or for slaughter.

Effecton
Other Enterprises

So far all of the publicity andtalk
has been on the effects at the
buyout on the dairy industry. I feel
the negative effects on the grain
and livestock industries will be a
problem that will continue long

after the end of the buyout period.
There will be additional grain
acres available.

There will be a lot of buyout
dairymen who will go to beef as an
alternative. What are some of the
strategies a non dairy farmer can
take to offset the potential
pressures on his or her market?

One is to retire as much
marginal land as possible.
Marginal land requires a sizable
profit margin to make it wor-
thwhile to operate. Unfortunately
that much profit margin is not here
today.

A second is to operate as
economically as possible. No - if
you do not keep detailed operating
records on your crops, there is no
way you have sliced everything as
close as you can. If there is more
than one crop grown, there must be
more cost control practiced on a
crop by crop basis.

Those in Crop Management
Associations have an opportunity
to do this if they use the CMA
records program (which at this
time has no cost except for time).
Livestock people for years have
been very sloppy about their
record keeping. Very few pork
producers really know what it
costs to produce a pound ofpork.

It is nowonder that most of them
shy away from any kind of forward
contracting or futures hedging. If
you as a farmer have very little
idea how much it costs to produce
that animal, you as a marketer
have no idea what price you need
to provide a profit or just break
even.

Without records, it is next to
impossible to determine whether
you should continue to grow or
raise a particular crop or type of
livestock, or whether a change in
the operation would be profitable
or not. Example: A farmer says he
produces 120,000 pounds of corn
and feeds it all to his pigs. His
income records show that he sells
5000 pounds of hogs. Does this
mean that it took 24 pounds of corn

ti produce a pound r r 1 ,
<U‘ : . pent problem was, (2)

does it mean a lot ot corn was when their optimum market
wasted 9 Oi does it mean there are maturity or weight was, Hi -viien
a lot of non-market pigs still on the
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Most farmers could cut down on own lans and goalsrosts if they knew fl>

Diameter Weight/ Thickness Lengths Price, F.0.8
Inches Lbs. Inches In Stock Quarryville

(Approx.) (Approx.)
64 1615 .167(7 ga.) 12 -0" *lOO to 200
64 2312 .167(7ga.) 17-11" *200t0300
64 3010 .167(7ga.) 23-10" *3OO to4oo
96 4280 .240(Vi") 13 7 *3OO to 360
96 4723 .240(Vi”) 16 - 0" '360 to 420
96 6075 .240(Vi") 21 4 *4BO to 560
96 7425 .240 (Vi") 26 -8” '6OO to 700

120 7700 .240(‘A”) 20 - 3" '7QO
120 .240(Vi") 24'- 8”'900
126 .240(Vi”) 20 -4" 'BOO
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STEEL CULVERT PIPE

Used carbon steel storage tanks which we
have removed the end (heads). Lifting lugs
attached. No coating. These tank shells make an inexpensive, quick and
strong bridge. Tank shells buried with 3 feet of ground cover can
support 80,000 lbs.

CONCRETE CULVERT PIPE
Factory Seconds, interlocking. Inner core consists of heavy
steelpipe encased in concrete.

STEEL PIPE
New and used structural grade steel pipe. Standard and
extra heavy schedules. Outside storage.

Price Per Ft.
FOB Q-Ville

• 1.50
* 2.00
* 3.00
* 5.00
* 6.00
• 8.00
• 9.00
' 9.50
*lO.OO

*ll.OO
*12.00
*13.00
*15.00
*16.00
*lB.OO
*19.00
*24.00

STEEL BEAMS
Used 14”x14%” wide flange steel beans @ $lO.OO per ft
F.0.8. Q-ville.

An Additional I % DISCOUNT is offered
if paid by Cash Money or Certified Check

HOWARD E. GROFF CO.
Over Forty Years of Reliable Service HOURS:

Fuel Oil. Gasoline, and Coal Mon.-FH.; 8 AM - 4 PM
111 E State Street, Quarryville, PA 17566 Sat.: 9AM -12 PM

Phone 717-786-2166


