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WASHINGTON - Amid all the
reports of falling U.S. agricultural
exports and declines in our market
shares, trade analysts of USDA’s
Economic Research Service offer
a bit of reassurance.

It is not the kind of news that
promises immediate gratification
because it speaks mostly about the
potential, rather than the present
ability of American farmers to
compete. The economists argue
that although several factors are
hampering farmers in current
competition for world markets, the
underlying advantage of U.S.
agriculture appears to remain
intact.

trying to be self-sufficient in both
oil and cars.

because of unfavorable fluc-
tuations in currency exchange
rates, because it supports its
prices above market levels, or
because of the aggressive trade
policies ofahigh-cost competitor.

There is no doubt, the analysts
say, that U.S. competitiveness in
agricultural markets has been
hurt, at least temporarily. The
reasons include the global
recession of recent years, large
debts in less developed countries,
the appreciation of the U.S. dollar,
and farm policies here and abroad.

The encouraging news is that
damageto the competitive position
of the United States can probably
be reversed. A sustained decline in
exchange rates, a stronger
recovery in the world economy, or
adjustments in U.S. farm and
trade policies could all help put
U.S. exports back on a growth
track.

The loss of an absolute or

comparative advantage in
agriculture could have much
deeper, longer term implications.
At its worst, it might suggest that
the United States would have to
gradually relinquish its status as
the largest exporter of farm
products, retreat from world
markets, and invest those
resources elsewhere.

This is true, analysts say, even if
one country has the ability to
produce either good more cheaply
than the other country. When
countries concentrate their
productive resources in areas of
comparative advantage, overall
output of all products should be
greater and prices will be lower.
No Guarantee ofCompetitiveness

Competitiveness, however, is an
altogether different story from
absolute or comparative ad-
vantage, and the distinctions are
important. Competitiveness, the
economists explain, is a fluid
condition that relates mainly to
price. Even a high-cost producer
can quickly become more com-
petitive in trade by subsidizing the
price of its exports.

Similarly, the competitiveness of
a low-cost, highly productive
nation may deteriorate rapidly

That is not what anyone expects.
“When the production of wat-

ches, cameras, and stereos moved
to lower cost overseas locations,
resources in those industries

Jotul,
a tradition
in cast iron
since 1853.

“The United States has not
become a high-cost or inefficient
producer,” they insist. “And
thanks to major agricultural
productivity gains since the early
1970’5, we have not lost our fun-
damental comparative ad-
vantage.” This advantage exists
because of abundant natural
resources, highly skilled farmers,
advanced American technology,
relatively efficient markets, and a
well-developed infrastructure of
support industries for agriculture.

A few definitions are needed to
closely follow their analysis, which
appeared in a recent issue of the
Agriculture Department’s
FARMLINE magazine:

Absolute advantage is a
statement about production ef-
ficiency-about who can produce a
commodity at the lowest cost.
Several nations, for instance, have
a cost advantage over the United
States in the production ofsugar.

Comparative advantage, a more
complicated concept, is a measure
of relative efficiencies among
different production sectors here
and abroad. If one country can
produce oil with fewer resources
than it can produce cars and
another country produces cars less
expensively than oil, economic
theory suggests that each country
should specialize in the good it can
produce the cheapest rather than
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NOTICE
TOBACCO GROWERS!!

All of you that have contracted your Type 609
tobacco with us, Golden Leaf Tobacco Co.,
please contact us immediately. We realize the
prices have gone up on the 609 and are
prepared to re-negotiate our contracts to
market prices.
We urge each of you to support the Penn-
sylvania Tobacco Auction. We are one of your
main buyers on the floor and we will extend to
you every consideration & top prices on the
warehouse floor:
For the farmers that
selling their tobacco at
us for daily prices.

are not interested in
auction, please contact

We want to thank you for your business in the
past and we promise to you honesty and
integrity in our business dealings with you.

GOLDEN LEAF
TOBACCO CO.

Mac Bailey - 717-392-1281
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American farmers still competitive on world market
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shifted elsewhere, into computers,
software, and so on,” says USDA
economist Alan Webb.
“Agriculture’s chief resource,
land, is not nearly as flexible.”

Much of our farmland, he points
out, currently has few alternative
uses. “We might see some land
taken out of crops, but, basically,
the price of land should eventually
adjust to ensure U.S. com-
petitiveness in agriculture. We are
so richly endowed with farmland
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A message from Jim:

RATS and MICE rob
U S Farmers of over $2
billion dollars each year
They rob you by eating
and contaminating your
gram and feed, damag-
ing your buildings and
property, and by start-
ing fires When you
have a rat or mouse
problem you need the
BEST posion baits you
can buy

I operate a pest con-
trol business and we
deal with farm rodent
problems all the time
We have TESTED do-
zens of the most mo-
dern poison baits made
today for commercial
exterminators and we
have chosen the BEST.
You now have the
chance to buy commer-
cial quality rodent poi-
sons from us to take
care of your problems
quickly, safely, and
economically

Call or write for a free
catalog today Use the
easy to follow order
form We package all
orders the day they are
received and your order
is on it’s way to you the
very next day by fast,
dependable UPS If you
have any questions
about which products to
use or how to use them
we are only a phone call
away

Call or use this handy
coupon-
( ) Yes, rush me a
FREE catalog describing
your RODENT BAITS.

Dry Lime Spreading
Hi-Calcium Burnt Lime
Zinel $lO. Per Ton
Hi-Mag Limestone

Call For Prices In Your Area

Weaver's Spreading
Service

717-394-4763

MID-SOUTH TRACTOR
PARTS, INC.

Rt 2 Box 2266 Sikeston MO63801
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