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Agriculture’s stake
WASHINGTON, D.C. -

The United States Depart-
ment of Agriculture has
released a report stating the
position of agriculture in
international trade
agreements. The report
deals with how trade began,
U.S. objectives, concessions
asked for and offered by the
JAS., codes of agreement,
and an explanation of these
codes.

interested countries initiated
the seventh, or “Tokyo
Round,” ofnegotiations.

They began in September
1973 at a ministerial level
conference in the Japanese
capital.

largest share of the con-
cessions the U.S. received.
The Japanese offered
concessions covering
agricultural exports worth
$1.5 billion, including citrus,
beef and soybeans. The EC
offered concessions that
cover about $7OO million in
U.S. exports of beef, poultry,
tobacco, rice and fruit
products. Mexico, the
Philippines,Korea andIndia
together accounted for
almost all of the concessions
the United States received
from developingcountries.

Foreign countries also
offered to make concessions
on severalproducts of which
the U.S. did little trade in
1976, but for which U.S.
officials expect exports to
increase when and if the
concessions gointoeffect.

The proposals must be
approved by the U.S.
Congress and the governing
bodies of the other countries
before they go into effect.
They then remain valid until
repealed.

Potentially more im-
portant was the negotiation
of a series of codes which
extended the GATT trading
system into areas it
previously did not cover and
improved existing rules and
procedures. The U.S. also
got new arrangements to
negotiate with GATT
members over meat and
dairyproducts.

To say the U.S. obtained
nearly $4 billion worth of
concessions for agricultural
exports provides only a
rough measure in today’s
terms. It says little about
what these concessions will
be worth tomorrow.

BACKGROUND
International trade

generally benefits both
buyers and sellers.
Nevertheless, nations often
make it difficult to trade
with each other by tam-
pering with trade to try to
solve domestic problems.

Internal pressures may
cause a country to subsidize
its own exports or to refuse
some imports to protect its
own domestic production.
One way a country does this
is by raising import fees on
foreign products so high that
domestically made products
become less expensive than
the imported items.

On the other side of the
protectionist coin, countries
sometimes pay their own
producers export subsidies.
In some cases, these sub-
sidies can allow producers
to sell products overseas at
prices below their cost of
production. The practice of
selling a product for less
than the cost of production or
less than it sells for
domestically is called
“dumping.”

Another tactic sometimes
used by countries is to set
such rigid specifications for
imported products that only
domestic products can be
sold.

In the long run, this web of
protectionist tactics seldom
benefits any country
because gains in one product
line are often offset by losses
in another.

These tactics invite
retaliatory action by af-
fected nations, curtailing
world trade and generating
“trade wars.” This danger,
and a belief in the benefits of
freer, widertrade, prompted
U.S. officials to take the
lead in seeking international
negotiations to reduce trade
barriers. After five years of
work, negotiators from the
99 participating countries
made agreements this
Spring affecting tariffs and
other trade barriers, such as
import quotas and export
subsidies.

HOW INTERNATIONAL
TRADE NEGOTIATIONS

BEGAN

U.S. OBJECTIVES
The United States’

agricultural goal in the
Tokyo Round was to get an
agreement that would bring
long-term benefit to
American agriculture, stem
world protectionist policies
and recognize that while the
world’s peoples are
separated by different
economies and needs, they
are bound by the globe’s
limited agricultural
resources.

The U.S. based its ap-
proach primarily on a
growing concern over non-
tariff barriers, such as
import quotas,
discriminatory measures
like raising import fees to
exclude a U.S. product, and
devices such as export
subsidies.

The U.S. strategy was to
develop improved trade
rules and arrangements to
allow countries to negotiate
their disputes effectively.

At the same time, the U.S.
sought tariff concessions on
products with high growth
potential, such as high-
quality beef, pork, poultry,
variety meats, tallow,
tobacco, fresh and canned
fruits and juices, vegetable
oils and vegetable protein
products. The U.S. also
sought important con-
cessions for its soybeans,
rice and cotton.

U.S. ASKS FOR
TRADE CONCESSIONS
During the TokyoRound of

negotiations, the United
States asked other GATT
members to grant it yearly
concessions covering
agricultural exports which
in 1976 were worth $4.7
billion. The year 1976 is used
as a “base” year because it
was the most recent trade
year at the time U.S. of-
ficials madetheir request.

Agricultural trade with
other countries is essential
to U.S. farmers. About a
fourth of their income comes
from overseas sales. U.S.
exporters expect to sell more
than $3O billionworth of U.S.
farm products overseas in
the fiscal year ending Sept.
30,1979. The productionfrom
almost one harvestedacre in
three is exported. For some
crops, the ratio is even
higher.

system, compared with 50
per centpresently.

CODESOR
AGREEMENTS

One of the major U.S.
objectives was to improve
the international rules
covering agricultural trade
to make the GATT more
effective at resolving
problems in these specific
non-tariff areas: Subsidies
and technical barriers to
trade such as those relating
to product standards, import
licensing and customs
valuation.

These new rules, or codes,
should revitalize use of the

In 1947 following a
world-wide depression and a
world war 23 nations,
including the United States,
met to negotiate and sign
General Agreements on
Tariffs and Trade (GATT).

Between 1947 and 1967, six
general tariff conferences,
or “rounds,” were held
under GATT auspices. These
conferences reduced
customs duties on thousands
of products traded among
member countries. By the
early 1970’5, however, a
proliferation of new barriers

many m the form of non-
tariff barriers such as those
dealing with import quotas

threatened die trading
system.

GATT rules, moreover,
were becoming less and less
able to deal with problems
not directly related to tariff
reduction. Therefore, the
United States and other

Agricultural exports
contribute favorably to the
balance of payments, which
strengthens the U.S.
economy. U.S. exports help
develop economies of scale
that helphold downU.S. food
sprices and strengthen the
U.S. agriculture system.
Exports stimulate off-farm
employment and increase
non-farm income. About 1.2
million full-time civilian jobs
are related to U.S.
agricultural exports. Im-
ports enable consumers to
enjoy items produced by
other countries.

CONCESSIONS
GRANTED

Of the $4.7 billion in con-
cessions the U.S. requested,
GATT countries granted
nearly $4 billion worth on 480
items, which will help the
U.S. preserve major
markets. The United States’
two leading trading partners

Japan and the European
Community provided the

In the early 1960’5, for
example, the United States
came away from the “Dillon
Round” of trade negotiations
with an obligation from the
European Community not to
impose a duty on U.S.
soybeans it imported. The
obligation was worth about
$l5O million at the time. That
duty-free binding is still in

'place. Today those soybean
exports to the EC are worth
$2.5 billion eachyear.

CONCESSIONS
OFFERED BYTHE
UNITED STATES

The United States offered
tariff concessions on
products covering about $2.7
billion m U.S. agricultural v
imports. Three-fourths ofthe
U.S. concessions went to
developing countries for
vegetable oils, inedible
molasses, fruits and
vegetables and preserved
beef. The other concessions
were to the developed
nations for frozen beef,
lamb, wool, live cattle and
certain grain products.

Most U.S. concessions
eliminated tariffs of five per
cent or less of the value of
the item. The U.S. cut its
average tariff duty by more
than 50per cent.

The United States also
offered to expand certain
import quotas on cheese to
allow some countries to
increase their exports of
cheese to the U.S. by about
15 per cent over 1978 levels.
At the same time, however,
foreign cheeses that had not
counted in the quota system
because they were priced
more than seven cents over
the U.S support price would
be made subject to quota for
the first time. This will
result m about 85 per cent of
the nation’s cheese imports
beinu covered by the quota

in international trade agreements told
GATT in resolving in-
ternational trade disputes
and provide a forum for
increased cooperation. The
GATT negotiators agreed on
newrules and procedures to
establish a basis for
decisions and to gradually
provide more effective
procedures to resolve trade
disputes and to increase
cooperation.

THE MOST
IMPORTANT CODES

The new subsidies and
countervailing duties code
would maintain the right of
countries to defend them-
selves from subsidized

agricultural imports that
injured domestic producers.
It would introduce tighter,
more measurable rules on
the use of export subsidies in
third country markets,
reducing an unfair ad-
vantage some of the United
States’ competitors have had
through subsidiesui markets
for grain worth nearly $l2
billion last year. The subsidy
code will give U.S.
agriculture new rights in the
international market. It will
let the U.S. call offenders to
account, present the case
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And Beacon does it two ways!
_

Beacon is finally ending all the con-
wtroversy about worming It pays,

2 and we can prove it'
One wa'y is with newHUMMIWfS BEACON PRE-FRESH,

i our worming condition-
# mg feed with TBZ*.

Aone-time,
5-pound feeding treat-
ment just before cows

freshen effectively controls an major species of worms
with no setbacks or-side-effects
Another way is with new BEACON PARA-CIDE, our feed
supplement designedfor use as a top-dress. It allows you
to treat your entire herd at the same time, which means
worm reinfection is less likely. Its effective ingredient is
coumaphos, a highly successful worming formula And
milk does not have to be withdrawn from the market dur-
ing or following treatment
Both PRE-FRESH and PARA-CIDE are highly palatable
because they use Beacon’s selection of special feed
ingredients What’s more, they will increase your milk
production and profits.
See your Beacon dealer now. He’ll give you the latest
news on how we make worming pay.
Beacon—headquartered in Cayuga, New York .avail-
able throughout the northeast
TBZ (thiabendazole) is a regis'ered trademark of Merch &Co Inc

BEACON Beacon Milling
Company, Inc.York, PA

Phone 717-843-9033
We're employee owned. That’s whywe shine.

Available At Beacon Dealers


