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From Local Ag Teachers:

Thoughts
in Passing

The article this week was
prepared by Clifford Grube,
teacher of agriculture at
Warwick High School.

As I do every winter, I’ve
been spendingmy Saturdays
at farm sales. I’m not quite
sure why I go, it isn’t
because of the fantastic food
or because I like to shuffle
around in sub-freezing
weather or even the
challenge of parking my
truck in a muddy field. The
real reason is because I am a
machinery nut and in the
back of my mind I always
expect to get the bargain ofa
lifetime. However, at every
sale there are at least a
hundred other people just
like me which usually
assures the seller that his
stuff will bring its fair price.
I have bought things that I
didn’t really have any need
for only because I thought it
was priced right. That’s
-really the beautiful thing
about an auction.
Everything is sold and
everything is turned into
cash. Machinery is sold for
prices at which it would sit
for years at a dealer’s lot
unsold.

Now, if a particular
machine is coming up for
sale that you need, I would
be sure to find out what this
thing costs new. This, of
course, doesn’t sound like
such a brilliant statement,
but you would be surprised
how many one or two year
old machines are sold within
fifty or one hundred dollars
of their present new cost,
and I’m talking about
machines costing two
thousand and up.

When you are in the
market for used tractors or
implements don’t overlook

your local dealer. He often
might have justthe thing you
want and have it priced
lower than what it would
bring at a sale. He will
probably stand behind the
machine and knows how its
previous owner used it. Just
because a guy trades
something it doesn’t mean
its worn out. Contact your
dealerand tell him what you
need and what you want to
pay. He might not have
anything now, but he may be
able to give a prospective
trader a better price
knowing that he has a buyer
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NEW HIGHER ROOF RIB
16 supporting angles on 3"
nbs plus 35’ pitch increases
roof strength without costly
trussing.

Being a true farm
machinery fanatic, I have
followed sales for years and
am amazed at what’s hap-
pening to the prices of used
equipment. This year things
are generallyreal high and I
am at a loss to explain
exactly why. When the
number of farmers is
declining each year, and
those still operating are
doing so with less and bigger
equipment, why the demand
for small andmoderate sized
equipment, some of which is
either obsolete or just about
shot? One thing that I have
noticed is that you see more
’’non-farmer” people bid-
ding on these items. Small
tractors such as the 8-NFord
and Cubs are bringing more
than they cost new twenty
years ago. The lack of live
PTO and hydraulics, power
steering and “on-the-go
shifting” does not bother
these buyers.

We also know that
machinery sells better in
some areas than others.
Items such as pull-type corn
pickers, Sauder loaders and
AUis-Chalmers “G” tractors
sell well here, but are slow
moving elsewhere. Another
thing that influences value is
the manufacturer. A good
dealer means popularity of a
particular brand of equip-
ment in an area while the
same machine just one
hundred miles away may
sell for less solely because it
is not the right shade of
green.

CORRUGATED SEAL
DOOR WITH SWING-
AWAY INNER DOOR
Provides convenient access.
All-welded construction and
corrugated frame gives extra
strength and an airtight seal.

ERTH-RITE
Soil Conditioner
MAXICROP
LIQUID PLANT

FEEDING
\itamm i Mineral for

livestock and poultrj
Need for less protein in-

crease butterfat tut mastitis
increase egg production

Zook & Ranck,
Inc.

RDI, Gap, Pa. 17527
Phone 717-142-4171

TORNADO FANS AND
HEATERS
SERVICE FREE,
PUSH-BUTTON
OPERATION
Fast and sure gram condition-
ing at the flip of a switch.
Newly engineered fans and
heaters assure efficient drying
air regardless of weather con-
ditions. Available for natural
or LP gas

outside usually takes care of
the inside. Dented sheet
metal, rust, haphazard
repairs and welds, badly
worn parts, etc. scare me
off. Before you buy a worn
pieceknow what it is going to
cost to repair it. Parts are
expensive and it doesn’t take
too many before you’re close
to new price.

Speaking of new equip-
ment, don’t get the im-

pression that I’m against itbecause I’m not. .New
equipment has definiteadvantages. (1) You have a
guarantee and (2) it isprobably more advanced
than an older model and (3)
it is supposed to be almost
trouble free. Dealers canmake some pretty good
arrangements on new
equipment especially if they

IContinued on Page 45]'

ATTENTION
ARE YOU LOOKING FOR BLACK

MULCHING FILM???
Use on cantaloupes, watermelons, strawberry

patches. We received another shipment.
3 FT. WIDE IVi MIL BLACK

We have a limited supply. Selling on a first
come first served basis. Quantity discounts.

ZUNMERMAN’S ANIMAL HEALTH SUPPLY
3 Mi. West of Ephrata, Pa.

LititzRD4, Pa. 17543 Phone 717-733-4466
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FULL CIRCLE SAFETY
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LARGER FILL CAP
Has wide, heavy gaugec
39" opening allows e
access and provides all
four times as much air
haust area.

Standard on 24' diameter and
larger, it is lacedthrough each
roof rib to provide a safe,
rigid foothold and add
strength to roof.
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SOLID DOUBLE BOLTING
Provides more rigidity and
moisture protection at vertical
seams. Sidewalls have 1.25
ounces zinc persq. ft., provid-
ing long life and durability.

GGED TIE
>WN BRACKETS
•ures lasting stabil-

. No drilling neces-
iry They bolt directly

bin wall Founda-
n anchors and
iolts included as

indard.
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OPTIONAL BIN STEF
Heavy gauge, solid sup

eastern warehouse MANHEIM, PA.

Clifford Grube
lined up. Much used
equipmentnever gets placed
on the lot.

I like to buy clean used
equipment that has been well
cared for. New paint doesn’t
impressme. A guy who takes
care of a machine on the
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