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THE AGWAY

AIRY PROGRAM
"MEANS IOWtR COST PIR

HUNDRED OF MILK PRODUCED"

THE AGWAY SALESMAN FITS
THE AGWAY FEED TO YOUR HERD NEEDS.

PROGRAM
Identify the Dairymens Production Goals.
Every herd has a different potential.

Analyze the nutrient quality of Forage
Program. Select samples and have analyzed at
State University.

Select through the use of the Agway Computer
Program. The feeds that best balance the
forage program to give the most income over
feed cost.

Determine from computer results the best feed
for your herd.
Dr. L. S. Mix, Director of Agway Research
Department says, “the protein, energy, and
minerals must be balanced for maximum results
and profitability.”

U SELLING A TON OF MILK PER MAN PER DAY?
WANT AN AGWAY SALESMAN TO REVIEW YOUR OPERATION

CALL TOM Y FOR AN AGWA Y SALESMAN
pply Henry B. Hoover, Inc.

27 N State St
Ephiata
733-6593

John £. Melhorn
334 Donegal Spring Rd

Mt Joy
653-4485

Son Mrs. Jacob L. Kurtz Wilson M. Scott
1160 N. Maiket St R D alElizabethtown Willow Street

367-5430 464-3521

Quarryvilie Si-ore
27 E 4th St

786-2126

OP AGWAY FOR FULL VALUE SERVICES and PRODUCTS

Lancaster Store New Holland Store
Manheim Pike and 219 S Railroad Ave.neS£,rd 334-2146

394-0341
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